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SANTHOSH CHANDRAN
No.21, Kumaran Street, Pattabiram
Chennai.600072
Email :- csanthosh09@gmail.com
Mobile: +919940094782 or +917305434730

CAREER OBJECTIVES:-

Seeking a challenging and dynamic position with a growing firm to add some value for the
better growth and profit of the organization along with developing my knowledge and personal skills,

PERSONAL SKILLS:-

Strong management skills and communication skills, Strong interpersonal skills, Willingness to
learn, Strong analytical skills, Convincing ability, Strong in Retail and E-Commerce operation
knowledge and Managing skills,

EMPLOYMENT HISTORY::-

From 5 October - 2016 to 28t December-2019

Company Name: The Sultan Center, Kuwait.

Designation  : Staff Bus Driver

Responsibilities:-
* Picked up and dropped off Staffs from Accommodation to Store and vice-versa.
« Maintained the condition of brakes, tires, wipers, and lights.
» Maintained a record of daily trips and submitted to the operation Manager.
+ Instructed the bus conductor concerning limitations on luggage capacities.
* Generating vehicle maintenance report every week and following up services longs
« Recorded the number of passengers that get on and off per Major Station.
« Ensured that the interiors of the bus are clean and in good shape such as seats,

seat covers, and luggage racks..

From 16t August -2015 to 141" September - 2016
Company Name: S.B.Nithya Travels Pvt. Ltd. India.
Designation : Bus Driver
Responsibilities:-

Picked up and dro?Ped off Customers.
Complied with traffic rules and regulations. o ] )
Ensured that the vehicle is in good running condition to avoid road mishaps.

» Maintained a record of daily trips and submitted to the Supervisor.

« Instructed the bus conductor concerning limitations on luggage capacities.
« Communicated with other bus drivers for back-ups in the event of flat tires.

From 26t October -2012 to 30" July - 2015
Company Name: CPM India Sales and Marketing Pvt. Ltd. India.
Designation : Intel-Retail Executive
Responsibilities:-
* Responsible for coordinating with the existing partners of the Intel Company.
* Updating Intel partners about the new product launch and existing product feature
* Solving the Intel product related queries of Intel Partners.
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»  Daily competitor Market updates & Information collecting.
» Searching for new Intel selling partners.

» Giving all the details of the company to the upcoming dealers and explaining them policies
for the Intel partnership.

» Organizing events at the Intel selling partners place to increase more sales.
* Meeting Intel Partners on daily basis and teaching them how to cover the customers.
* Making daily coverage Reports and sending to the manager.

From 01°t December -2011 to 30 August - 2012

Company Name: Lenovo India Pvt. Ltd (Ikya Human Resource) India.

Designation : In-Store Sales Consultant

Responsibilities:-
* Assisting the customers at store
* Responsible for selling Lenovo Laptops and Desktop and AIO Computers
* Solving the Lenovo product related queries of customers
* Responsible for archiving sales target and making daily sales reports and sending to the manager
* Maintaining and Monitoring the store activities

EDUCATIONAL QUALIFICATION:-

Graduation Educational Institute Year of Passing Percentage of marks
Bachelor of, o _ 81.5 % First class
Computer Science Madras University, Chennai. APRIL 2011 with Distinction

PERSONAL DETAILS:-
Date of Birth . 15-06-1990
Sex : Male
Marital Status . Single
Nationality . INDIAN
Religion : Christian
Languages Known : Tamil & English

DECLARATION:-

| hereby declare that all the information given above is true and fair to the best of my
knowledge.

Thanking you,.
Place: Yours Faithfully

Date: Santhosh Chandran



